
Paolo Casareale and his business partners Albens Bushati 
and Roberto Uneddu, founded ADG S.r.l. in 2005 in Rome, 
Italy. The company doubles as a systems developer and 
distributor for Comet X-ray in the Italian market. They 
provide most NDT related solutions from accessories to 
complete turnkey-systems.

Great expectations 
- delivered



PXS EVO 
300D/1200
ADG S.r.l.
Paolo, the general manager, takes care of the daily 
communication with customers and suppliers. 
Paolo: “ADG S.r.l. has expanded north to support 
the heavy Italian industry. We sell X-ray equipment 
and take care of the maintenance of the X-ray 
units. We are 12 people, in all, and we follow the 
NDT business mainly in Italy.” 

Heavy industry & PXS EVO 300D/1200
“It is the efficiency of the NDT products which 
makes the difference on the market. Power, 
penetration, and performance are particularly 
important in the north of Italy, where we have heavy 
industry. We need X-ray units that can penetrate 
more than 60 millimeters, and only a few can. 

“The PXS EVO 300D/1200 is perfect, and I believe I 
saw it for the first time at the ASNT in Las Vegas. 
We immediately explained to the PXS EVO product 
manager, Jan Bressendorff, that the PXS EVO units 
were the ones that could make a huge difference in 
the Italian heavy industry. The system is completely 
different from all other portable X-ray systems on 
the market because it has so much penetration 
power. And our customers want power. They want 
to efficiently expose thick and dense materials in 
the shortest possible time, to move on to the next 
exposure. The faster, the better, and the PXS EVO 
300D/1200 is by far the fastest on the market.”  

Jan Bressendorff: “When developing the PXS EVO 
300D/1200, we noted a clear trend pointing 
towards high performance, exposure speed, and 
workflow optimization. The EVO 300D/1200 
decreases the exposure time by 30% and thus 
supports a faster workflow in the inspection work, 
which saves money and further gives a competitive 
edge. Exposure time is idle time and should be 
minimized as much as possible.”



Paolo: “If you set the EVO to 300 kV and maximum 
mA, it shoots at 300 kV, not 290 kV, and everyone 
always shoots at the maximum because they need 
to gain five seconds, six seconds, or something like 
that. The match between specifications and reality 
helps us sell the products because it demonstrates 
how committed Comet is to developing products, 
which delivers what is specified.”

Relationships
Paolo: “Being a preferred partner for Comet is a 
privilege and being a preferred distributor for our 
customers means commitment. Italy, as you know, 
is a country where the personal relationship is 
sometimes more important than the price or the 
presentation of the product.” 

“If the owner trusts your company, half of the sales 
are made, and then we must deliver a good 
product.” 

“We look our customers in the eye when we make 
promises, and we rely on Comet to deliver on those 
promises - that’s cooperation.” 

Jan: “It’s all about trusting the specifications. In the 
past years, the portable X-ray equipment market 
has suffered from vague, over-optimistic, and 
theoretical specifications combined with obscure 
terms like ‘duty cycle.’ This has made fact-based 
decision-making impossible for the customers, but 
Comet X-ray has always taken pride in delivering 
our specifications. They are straightforward, 
consistent, and proven, and delivering on our 
promises is one of our core values.”
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